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“If | had asked people what they wanted,

they would have said faster horses”

- Henry Ford, Ford Motor Company
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The global
remittance
market is worth

$600,000,000,000
annually. _|




RemitRadar collects data on each
transaction.

We know their patterns and with
our Deep Learning technology and
Al we can predict their behavior.

KYC/ AML Approved

Full name

Address

Contact Details

Passport Details

Location and
amount of money
sent

RemitRadar®




5233 — average medium salary Who is the redl
middle class in

India by spending
S360 — average money transfer power?

RemitRadar®







Five Trillion Dollars

$5,000,000,000,000

Hidden In boxes,
IN TINS,
or under the bed




Your next

1,000,000,000

customers




$6,000,000,000
In premiums




Strategic Partners

PartnerRe
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USA
138

Saudi Arabia
44

UAE
31
Bahrain 3
Jordan 3
Oman 4
Turkey 4 UK
25
Qatar 10
Kuwait 11 Canada
23
Russia
14 Germany
Italy 23
15 ]
Spain China
16  Australia France 22

16 21

Key Send Countries
(bin. USD)
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China
61

Philippines
India 31
63
Mexico
PAS)
Vietham
12
Bangladesh
14 France
24
Germany
16
Egypt Nigeria
17 Pakistan 20
20

Key Payout Countries
(bin. USD)
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Saudi Arabia
44

Gulf Countries

Bahrain
> UAE (bin. USD)
Oman 31
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Kuwait
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The insurance industry is “generally in the stone age,”
and partnerships with technology companies are the way forward.

“The new future is partnership. You need those skill sets,
You need to blend them together”




INNOVATION & PARTNERING:
INDIA

The new frontier




Clubfoot cannot be prevented, but treatment is
available that can correct it for life.

90% of children with clubfoot are born in areas
where treatment options are limited.

You can be part of the solution. We can eliminate
clubfoot as a lifelong disability.
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Partnership With Tech Firm Seeds

New Income Stream for Clients

{— PartnerRe

N\

Innovating for growth

Qur tech
partner

Are you looking for growth? Is a competitive market making that more of a challenge?
We recently set up a solution for our clients that gave them immediate, efficient access
to a previously untapped, high-growth and profitable customer segment.

We seeded new income streams for our clients through a partnership with tech firm ‘RemitRadar’.
RemitRadar:

= A digital market place centered around over 2 billion emerging customers - and providing
unique, efficient access to hundreds of millions of unbanked migrant workers.

= A FinTech expert focused on the payment and remittance industry, operating with cutting-edge
technology and capabilities such as Al deep-learning, digital profiling and social media
integration.

= Has developed a cash solution that is also economic for the transfer of small cash amounts,
enabling insurers to efficiently receive and pay micro-insurance premiums and claims in cash

Why
RemitRadar
chose to
work with
PartnerRe

The goal

To compete and grow in a competitive market, our clients were looking for ideas to
access new, i.e. previously uninsured, customers.

Digital & mobile distribution channels represented a major opportunity, but this would involve
significant challenges:

= Which digital/mobile sources and customer segments should they target?

= How could they initiate and develop the necessary partnerships?

» How could they acquire the skill set for digital sales?

= Where would they get the additional capital to support the new business now and as the

We asked our partner to summarize why they chose to work with us.

Emil Bauer Griston, Cofounder of RemitRadar, replied, "PartnerRe instantly understood
RemitRadar's vision and the tremendous opportunity to efficiently connect its huge underserved
customer segments — in developing and mature markets - with the insurance industry.

In addition to PartnerRe’s outstanding re/insurance expertise and financial strength, their ability to
provide access to hundreds of leading insurance companies was a win-win for all parties

We identified the long-term vision of PartnerRe and their commitment to new markets, customer
segments and innovative solutions, as the perfect match for the exciting joint development of a
digital ecosystem that allows for better, tailored insurance products and more efficient distribution
capabilities.”

portfolio grew?
Can we help

The solution

Tech
partnership:

$6

billion
estimated
market size
for Personal
Lines
insurances

you?
Within just a few months of first talking to our clients, we provided an innovative solution:

We set up everything they needed to effectively and efficiently sell to a vast uninsured

and unbanked community of online global money senders and receivers.

Contact us to start a conversation about generating new income streams for your
business.

Partnership with tech firm
Access to a previously untapped, profitable, high-growth customer segment via our partnership
with an international remittance expert (see reverse for more information)

Full product range & pricing structure
Associated range of tailored Life & Personal Accident (PA) insurance products. Full pricing
structures. Option to add complete range of personal insurances; Health, Travel, Funeral etc.

Maximized sales success
Sales success maximized by cross-discipline specification of the optimal technology, software
and marketing for digital & mobile distribution of the insurance products

Capacity
Automatic quota-share reinsurance to ensure no-fuss risk protection.

www . partnerre.com



